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IBM’s Breakthrough Selling Secrets That Can 
Help Boost Your Appointments with Any CEO by 
5-10%! 

Phone tag, e-mails and voice mails continue to go unanswered. The frustration grows 
as your competition increases --which decrease the chances of your sales team getting 
C-Level approval of your sale. 

Help your sales team get the appointment with our Special Report: 3 Strategies for Getting 
Meetings with CEOs! (Value: Priceless) 

These proven techniques are used daily by IBM and NCR’s All-Star sales teams. 

 How to make any CEO’S Executive Assistant your ally! 
 The “Disarm, Purpose, & Question” Technique that gets the appointment! 
 Use these 2 model e-mails to get a CEO response! 

Click the link below to get immediate access to our eye-opening, nine-page 
Special Report now. 

(www.specialreportnow.com 

 


